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Food for thought . . .
“Nothing in progression
can rest on its original
plan.Wemay as well think
of rocking a grown man
inthe cradleof aninfant.”
.. Edmond Burke
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First areminder tha under thenew Residential Tenancy Act you, asaland-
lord, must have the ex-tenant’s address (hereby referred to as “the debtor”).
This can be problematic if the debtor has skipped on the rent and vacated the
property. However, Small Claims Court does allow for an order to be served
to the debtor at his place of work.

In an atempt to simplify what can bea difficult and time consuming process
we will consider that the debtor has either not set up a payment schedul e or
has defaulted on a payment. If this happens the landlord can garnish the
debtor’s bank account. (Hopefully you have a past cheque with the bank’s
address.) Thelandlord can then get aGarnishing Order fromthe Small Clams
Court Registry. Thisisfilled out and filed.

TheRegistry provides the copiesthat are needed and thisistaken to the bank
(the Garnishee) and it isleft with the manager or teller. Thebank must pay all
funds available (up to the amount on the Order) to the court. By calling the

Court Registry, youwill find out how much was paid into the court. Now you
can serve thedebtor and apply to have the monies paid to you.

This is a severe measure and the rules are contained in the Court Order
Enforcement Act.

Pl ease note:
| sincerely adviseyou to speak toal awyer and/or read the Small Claims Court
information manualsto understand and implement this process properly.

www.robdrysdale.ca

My new websiteisup and running. On thesiteyou will find thelast nineyears
of the ‘Investment Update Newdleéte’ and other information, such as the
“Residential Agreement for Crime Free Housing”. On this site you can also
recei veinformationon new listings 24 hoursfaster thanmls.caand withmuch
moreinformation. Therearealsodirect linkstothe Residential Tenancy Office,
city hallsand more. You can e-mail me directly at rob@robdrysdale.ca.

If you do not want to receive the newdletter or to be contacted by phone
please e-mail or page me through my office at 604-575-5262.

rob@ obdrysdal e. ca

*Disclaimer: Not intended to solicit properties already listed
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2006 YEAR END NARKET STATI STl Cs

The FraserValley's red estate market wasone of the most active, with annual
sales of 19,000 processed through the Multiple Listing Service and a record
setting annual sales dollar volume of over $7.3 billion. The number of sales
decreased | ast year by 10.7% compared to 2005's 21,282 sal es, which was
the busiest year in the Fraser Vdley's history. The average price of a
detached house increased by 19.3% to $467,252 compared to $391,570 in
2005. Surrey’s average price ended the year at $495,497, while North
Delta’'s average price was $431,978. It was towards the end of the summer
where sales volumes dropped and the numbe of listings available
increased over 2005. The number of active ligings at year’s end was 6,070,
46% higher than at the end of 2005. Pundits are suggesting a more bal anced
market with perhaps a levelling off of sale pricesor certanly much more
moderategains of value in 2007. Asit issad, “More will be revealed.”
Buying or Selling:

For experience, enthusiasm and results, call Rob at 604-575-5262.

Residential
Mortgage
Rates

Best residential raes as of January 3, 2007

Term Best Rates Posted Rates
1 Yea Closd 4.99% 6.40%
2 Yea Closed 4.99% 6.40%
3 Yea Closed 5.05% 6.40%
4 Yea Closed 5.05% 6.40%
5 Yea Closed 4.99% 6.45%
7 Yea Closed 5.33% 7.00%

10 Yea Closed 5.50% 7.35%

15 Yea Closed 5.94% 6.39%

Cont act Bill
Qut hwai te
at

604. 581. 8220

The best part is
we are paid by the
| ender .

Qur services are
no cost to our clients.

ALLOWABLE RENT INCREASE & PET DAMAGE

The dlowable annual rent increase for 2007 is4%. This increase should be
provided to the tenant on the specific form and with three months notice.
However, please note the Act does allow for a rent increase in an amount
that i s greater than the annual rent increase One of the groundsisthat after
the allowable rent increase, the rent for the unit is significantly lower than
the rent payable for other rental units that are ssimilar to, and in the same
geographic area as the rentd unit. The next issue will discuss this process
in specific detall.

Pl ease note:

Interest payable on pet damage deposits is 1.5% for 2007. The pet dameage
deposit can be up to one-half month’s current rent, regardl ess of the number
of pets.
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“The truth which makes men
freeisforthe most part thetruth
which men prefer not to hear.”

... Herbert Agar

MARKET EVALUATION

Whether you ae consdering
selling your rental property in
order to take out your equity,
take advantage of your capital
gainstaxexemptionreservation
made in 1994 or planning to
sell your principal residencel
will be pleased to do an up to
date market evaluation at no
cost or obligation to you.
Please call 604-575-5262.

EXPERIENCE — TO SERVE YOU BEST

Rob Drysdale

For morethan 22yearsRob hasbeen
working as a professonal Realtor
inthe Fraser Valley. Specializingin J
resdential and investment property

sales, his knowledge of the market % “r—ca
and community is impressve, and ™ f
has served his clients exceptionally g, epatt
well over the past years.

Company Profile

Benchmark Realty was established
in Langley in 1983 with 7 salespecple.
Within one year additional branches
were added in White Rock and Surrey
and boasted 75 salespeople. In 1986 a
long search for afranchise partner ended
by hooking up with Homelife Realty
Services. Homelife Realty with 9 offices
and over 400 salespeopleisamajor force
inthe Frasar Valley Real Estate market.




